Learn Your Relation to Tools

to Make the Most of Yourself.

concoaled was the Instrumest by which an
end was put (o what seomed an eodless en-
terprisa.  TWo pecples tad squacdered yoars
and cany lves both of great lesders arcd
common men before the bemieging Gresks
Sovised this Insirument of succems

Einoe all Is falr in love and wur, we muy
forget the wils tnvolved, wiich probably tiad
o0 more of Paleity ia it than mmny of thelr
other and ussucowsalul plans. It I» oertainly
evideant that thsy saved another ten yesrs
of rtrugyic—aince sach eras so subborn—with
fis cotseQuent wesie by & ETeat device,
manipuiated by men to b sure, but to which
man were ssbordicate.

The natum] resourcer of the world suf-
fered Hegu Tor hundrods and thousmnds of
yosro—thed making but febrile and weastetus
sficrie to conguer sse and Jand—but not until
graat organimstions aod colosssl |Tmges,
which weres the maltiplications of the might
of man snd boast, had been consiructed were
the oppostny forces of netore pubdued Toat
satarsl sooop, tbe hand, gave pace 0 shovel
and thes to siessn sbovel The crane was o~
yapted, mmidng man's s seem but & puny
thing s compared with Its reach and lift
The sisam sogine oame and geDemted more
eoergy than domens of men could generate
emn io the strongest of Dodies. The cockin
shell, Wted By every wawe abnd owverturned
by winds of lesst viclemos, gmve place o
isviathar ahips, which men may safely rulde
if they will from port 1o port through the
greatest of oomarn StoTIE.
Constructions of the mosl DUDErOUS BOTLS
tave malliptied mas and horse power. Mr.

ing the baskets (o thelr beads and carrring
the 1 of T 0 3 pounds s bundred femt
5P the bank and dwmyingg i

= Paasrme excavaticn i betng done by

£ir! bald groes nto & thousand timas larger
atoa] that dcg and shaped the abat-
tered rock and &irt; the hollow of the giri's
hands had developed inio & sc00p containing
two coblc yurds, o five thousand Cmes as
herowo hands could bold: the rush

the edjunct of the tool. One of his ways
of expreszing It ls t0 say that the energles
of today are not incamate but uncarnate,
pot of man, but of machine The machine
ts the thing, and in a very largs senss we
must sebordinate ourselves to It, be ity ser-
vaal

isstior

Any great or - ! ma-
chips, or tool, for doing work that couid
not otherwise be done. but !t reguires men
and maid servants, ocomsequently there bs in
it & large sdmixture of the human—often
yery perverse—elementa This machine has,
in comseguedce, none of the detalled per-
fection of such & machine ag a locoamotive
or sstomablle, but men of vision belleve that
it might have that a grest ellmination of
waste might be effected, with 5 great con-
sequent galn o efclency. It is beginning
to be expected thal & man of reasonable in-
telligonce will standerdize himself as it
were, and become an element of a perfectly
to be estimated outpul, when he happens
to become & part of a great tool, bot too
many mea prefer 1o be lUke the pebble in
the works of a watch. They fesl that it Ia
a Uibuts to thelr individua! power to stop
the movement or al any rale, Dot to let it
go foreard any faster than they themselves
decree. no matter what [ts inherent capacity.

Neow and splandid ways of doings things
in grest comblmmtions are being devised by
the progressive, but those who must help
in the dolng—man the toolk—often so cling
to the past and (o fhelr persomal ldiosym-
craxies, that the tool for the wonderful work
is & falluse, wholly or ln comparison with
the perfection It might attaln The man
who exscotes can make Ineffoctive the Dest
cwtn-o{me great placner, yet po man be-

It I8 & matter of belng served in his place.
In any organimation of men there i, or
should be, an arderly ssguence from top to

thing less than full ripensss, or what might
be expected ot maturity from efficlent exer-
cise of mmbm“m.
L
Building Up from Bottom.

That the dlscrepancies of product in great
working bodles are what ther are, 1he
differences in output between what Is and
what might be so great. Mr. Emerson finds
to be dus to & clnging to the oid form of
orgentmtion: * In American crganisation s

muthobmtmm!hmuntw‘m.
to pian, the lesst training. the least compen-
sation, runs the whole affalr. This is the

effsctive tha totally different function of the
smpioyé Thas laws sre applied by officials,
each of whom is servant to the men over
whom he has directing control”™

Have we not here x strictly modern in-
terpretation of the scriptural doctrine, who-
soever wiil be great among you let him be
your servant? The first. or chief, shall be
migister to all, by renson of his very right
to be chief, his greater knowledge of every-
thing. The man of the greatest power must
feol the greatest responsibility. Hemay dele-
gate work, but be cannot shift responsibility
on to some other man's shoulders.

I the Weal for an organisation should be
cniversaily promulgatsd, posted everywhere,
lsaving no man to work vagusly, uncertainly
or almieasly, but sach fesling himaelf and
his work sn essential part of the whole, Mr.
Emerson belleves that * industriai organiss-
tions ocould attaln the same high degree of
individual and agETegais excellence as &
baseball lcagoe ™ But his favorile exnmple
of efficiency s the locomotive and ity man-

The Average Man, feeling that his iabors had entitled him to the luxwry of a cigar, turmed inio 6 doorwoy
Betweon two six fool signs and aw imposing arrcy of plate glass. Thi#mwo[l“adgﬂtbﬂmrnm

with light and life. Cowrisous, smiling clerks hondled cusiomers who bought quickly ond left. A “Thonk you'

that had sincerity bekind it -nl-iﬂmm
informed the reader a3 bo location of the concern's| jorby-mine other stores. So lhduup Man, whose curiosily

, 003 By this time fully aroused, ashed for the propricior and pul the mogic guestion:

HowDid YouGetYourMoney? |'== ===

The proprisior came out from bekind the couni v and unfolded his tale of success as follpws:

THE MONEY THAT CAME IN SMOKE

Basinass was distinely good. Lu}dxuﬁam

Chronicled by IRVING R. ALLEN.

EVENTEEN years ago,”’ be begaz,
“1 swmrted in the cigar business
with & stand io & downtown offica
bullag. It took me less than two
menths to maks Up my mind that
thers was a dstinot Hmit to the amount of
buminess (0 be chtalned thare 8o Isidout™

" AL a profil ™" ssked the Average Man.

“Yea" sald the Suctamsful Clgur Mar-
achant. * Here it 18" landing ths Average
Msan & list of tbe other forty-cine stores.

The Average Man waved the lst gelde
“1've seen that, Go ahead ™

And the Buccessful Cigar Merchant re-
sumed hir tale. * After 1'd disposed of the
stand [ relocated in o residence naighdor-
hood. My first store was & snall ons, Dot
trade was good—that (s, average. One day
& canvasser dropped in and hefors he left
sold me a slock book. Coovinced me that
it was a good’ thing. Bo [ hegan taking in-
ventory of my stock. Eptries from my cash
regisler at the end of sach day kept it al-
waye up to date With very little tronbils, by
referring to this stock book. | knew when to
order and what to order. It was an excel-
lsnt way to waich the sales, too. Showed
Just wha! ftems sold and their relation to
other [tems

Watching the stock book socn developad
the fact that nickel cigurs made up over 85
per cent of my sales. Of conree. 1 knew that
befors. but the stock boock brought the fact
forcibly home Making inquiries amons
other cigne merchants, [ foand that the same
thing held true with them In other words
the Amerioan public—or the largest part of
H—amoked the § cent article.

Then [ began studying the advertising end
of it. 1 wanted to advertiss my businets—get
more trade—but I couldn't afford wo spend
much money. Then, eagain, I had 1o concen-
trate in my tefrMory—oouldn’s afford to tell
peopis who pever got down my way about
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agoment “ Thers can be no legitt con-
flict tetween ralls and locomotive, between
locomotive and its engineer and flreman, no
I'dtm:m conflict between engineer and dis-
patcher, no conflict between dlapaicher and
time table although the time table defines
to a second the running time of & train
moing &t extremest speed for a thoussnd
miles or more ™

= %
Efficiency in Dispatching.

The seventh principle of sfficlency of Mr.
Emerson's Is this one of dispatching He
eays: “ Rallrond dupatching as (0 passenger
traioe s of & very Bigt onder of exmocsl-
lence: as to frelght forwarding it 1o gradual'y
emarging from the Mmrk ages. perishable
Sreight going forwasd aimoes: with passenger
regulnrity: wreckn, slldes. snow are taken
cars of with a &wxpatchk of the highest order
of excellance; ralirosds gre even built on
scheduls time; but conmidering the expendi-
tures that are not dspatched, and those that
are inefficiently dispatched, the peneral dis-
patching sfficlency, even of rellroade s not
over ) per cept. yet thers are few activities
that o as well a9 reilrosds ™

We nre In the infant mage a8 to our
realizsation of thegreat wastes that bave Deen
Andare going oo 'n the world  There le com-
ing 10 be e fesilng that the most serious and
disheartening wasts of all ls that of men, of
thelr tims thaelir talests, thels very lfe
When rthelr condition is of the very lowaest
we speak of It as maladjuriment meaning &
situation over which the sufferers have no
contssl But higber up the same word ap-
plies, Mor a man may get but & third or a
half from bis effort that he should because
he mandfeers himeslf. His s the fauit in
this case. He blindly or wilifully does not 5t
himsel? to the tool he perves

Thiz is a more ssrious matter than for-
merly. becaume today things maove with such
speedh If a man makes the very best use of
his thme ha has all he can 30 to keeD up; If
he wilifully waste it, though he ssems to be
injuring anotber and may be. he ls the great
loser. Such mischiefs are ke young chick-
erns, they will come home to roost.

The smooth track has to be put under the
fastiy moving rafiroad traln. A crooked rafl
bas oo place there. In the early daye of the
locomotive Vartous animais and even some
poor Indians tried odds with It, when it was
thelr part and for thelr best interest In this
situation to stand aside or attend W some-
thing else

If a man s termper umits him for assieting in
making a great tool efficlent. he ought st
least to know enough to keep out of its way,
His Interferance of attempt to gailn some-
thing for himse!f while be thwarts its use-
folmees. canmot b in the end successful If
be inslsts on remaining n the orgunisation
and he can find assoclates of & ke mind,
thelr lack of accommodation may work s
good deal of mischief, but not once i a
hundred times will they maks any rea! per-
sopal gain, although the mtisfaction of be-
ing perverse I undoubtedly equal to figt-
tery (o some men.

No man who prevents any other or any
working insttument from dolng his and its
best work has any right to the respect of
men of probity. A manwhe willfully lessens
& product of a factory or organisation by
¢ither openly or underhamthedly thwarting ef-
fort—of machine or man—Iis doing & desplcable
thing. And he Is preparing & boomerung
that will surely coms home. Indvidual or-
sanisxtiop or society may slsc suffer, but In
the loog run be is the sorriest loser.

Products of Inventors’ Genius.

A steam ocooker for use in comnection with
an ordisary residence radiator recently was
patsnted. .

A flexible maetal awning patanted by two
Texas meas cat be wered over a window 1o
Protsct It Crom fire.

Besemibiing a street car fander is one in-
vantad in Germany that will pick op s perscn
struck by an automobile.

To bold & miter jolnt frmly while it is be-
ing giued is the sim of a emple clump o~
vanted by a New Jersey man.

A ragister has been patentsd to record the
tine a locomotive safety valve is cpeias &
rel vpon the engine's crew.

&ddl.nscln bothcroum:'dndonlmk
to b P tmide a window that has
been Invented by an Illinols worsan,

A utensil in which meat may be cooked and
then sutomatically cut Into pieces of equsl
size bas been invented by a Massachusetts
man. 4

A lead pencil shurpener invested by aCall-
fornlan operates lke a palr of scissors, ans
blade holding s pencil whils the other cuts
awny the wood.

A New York engineer hus Invented an ap-
paratus for distilling In & vacuum, for sep-
arating sock volatile metals*ar arsenic asd

my stors
* *®
Cigarmaker in Window.

On a trip downtown to one of the whole
sale houses 1 noticed & elgarmaker plying
his trade In the window of & store. Quite s
ecrowd in frogt. oo Crowds ususily result in
customers Thinking that possibly hers was
a solution te my advertising problem, I
walked In and, telling the owner who I wua
and what I wanted got a good deal of In-
formation from him The clgarmaker In
the window was a bustness bringer all right,
but he cost too much. Increase in males Was
not large enough 1o pay increased sXpense
He was making 10 cent cigars—" couldn't
make a B cent cligar altogether by hand and
sell it profitabiy,” sald the man behind the
cournler. And the troubie was trade 4id not
run to the 10 cent beand However, [ had
the Information 1 wasafter, and after thank-
Ing my informant 1 laft.

One thing was settied In my mind how-
ever A cigarmaker in my window would
bring business to the atore. The ony ques-
tion was how to utiliss hlm profitably. I am
& great bellever In the old saying. ** When
you know what {6 do It's easy to ind how to
Ao lt” Onething I knew was wrong with the
othar fellow's plan, aad that was the 10 cmt
price on the cigar he made Five centers
were what the people warnted, and the Dest
way to succeed s to supnly demand That's
4 whole lot easier than creating it

So | was two stepe on my war to an |dea
A G cent cigar made In my window whers
people could see the operation and be at-
tracted by It Fioally I decided to see If.my
problem wouldn't solve Heelf 1 inserted a
want ad in ons of the big dallles for a cligar-
maker. Only oot man applied He told ma
that he weasn't particularly anxioos to go to
worlk—applied more to see what I had to
offer than anything slse—sald he intended
to go into business for himself If he didn't
find a job that was just what he wanted
That struck mo right between the eyes—
opened up both of them wide.

*“What kind of cigars are you going to
make If you go in for yourself? ™

* Hand made 10 centers,’’ he anvwersd

* How much maney can you mak+s per cigar

after you've pald your reot and light and

cost of seiling? ™

* ®
Accepted My Proposition.

He was s pretty intelligent fellow, and be
bad & fSgure on this

“ How many 10 cent cigars can you make
& week ™ [ asked him.

He told me’

# Now,” sald T " if you twroed out § cen?
cigara, which require fur less labor, how
many could you makeT

He knew (hat, too, 80 I got busy with a
pancil and made him a propomition to go to
work in my window and pay him so much
per cigar, whather they sold or sot, and fur-
nish him with space and material for mak-
fng. I put the proposition to him o that
It was practioally & case of being In business
for himself without entalling any invest-
ment.

Tha cigarmaker agreed to my proposition.
It r.ppomd to him. I dsted our agresment

enough ahead to give me time to get the
window ready for him, my cigar factory Ii-
cense, stock. boxes, labels, etc.

The window cigar factory was a wuccess
from the start. Ths 5 centers. made fresh
every minute, sold over the counter, and sold
fast. The propotition was a winner, and
my Increased trade, Instead of costing me
monay, wWas yielding & nice profit on every
dollar taken In. Trade soon reached the
proportions where snother clgarmaker was
necespary and my man tock oo an appren-
tice

At this point T began to get ambitious and
started out to wholesale the cigars ws wers

nr.llktnc

That was a stons wail when it came to put-

somstime, some one had mmid

mpotﬂnlumdwdn.r And let me go
record right now as saying that it's no
easy matter to get & good name for a §j cent
cigar. The feld has been pretiy thoroughly
workad over.

Good Name Is Everything.
After s great deal of thought I hit upon the
name. * Telegram “'—ahort, anappy, aod sasy
to remember.

The more Ithought about ** Talegram ' the
better I llked it. A feld of good advertining
poasibilities Wua opened wWp by the nams,

uummmnmmm-m
borhood and bought his cigars from me got
quite enthusiastic whes 1 todd him the name,
and aMhough his possibilities of profit were
at that tme sim, POt in & good deal of time
with me sveaings working out detalls of the
plan. T will frank!y admit that his sfforts
were largely responsibie for the success of
“Telegram.” Troday tha! man s drawing
down $15.000 & year a: my advertising ad-
vieer, and he's worth every cent of ft.""

“Pardon mae for !Imterrupung.” sald the
Average Man. *“ But do you own the Tele-
gmam Bo cigar business ™

“1 do," answered the Successful Clgar
Merobant.

* Then why, with & million dollar wholesals
clgar business, are you running thess retall
stores?”’

* These stores,” explained the merchant,
* are my hobby. They represent the \ealsof
retalting I bullt durisg my days behind the
counter. They are playthings, but big profit
makers as well, although they are ' umall
change * compared with the other and of my
busioess. ™

But to gt back to the birth of * Tele
gram.” The advertising man and mywelf
deaigned a labe! which was an abeobote far-
simile of a telegraph blank We put yelow
bands on the clgurs. Big show cards in the
form of yellow telegraph blanks were printed
and as proof that our first efforts on ~ Teie-
gram ' were good most of these cards are
sull In use

* %
How to Create Demand.

Bo, with high bopes, I started out to sell
" Telegram “ &c cligars. Buil they dMot
eddl. The dealers sald thep ilked the pame—
the cigar was good—but what they wanted
was & clgar that would sell—something that
people wanted and called for

Ba my sdvertising friecd and mowel! eat
dows that nigh: to what 1 now belisve was
the most important conference of my bus-

nees NMtfe. How o create demand. mlwu
the question., And it waa a pumsler, too.

had po money L0 #pend in the MOre expensive
forms of advertising, and a8 & matier of
fact that very thing led 40 tha ¢dea thet pot
our deal over, although short fands looke!
like & grest big obmacle st that particular
moment.

About 4 o'clock that merning we MMt the
real \dea. Twe da)e later [ stanted out with
& sample box of 'l'clotrm'lnduum-t—
edge that behind da was o proposi
ton that couldnt h. turned down.

When dealers sprung the talk about ~ lack
of dunmnd ” | stopped them short

“1f you wiil put in the goode I will create
the demand. Put ina stock of * Telegrams.™
Dem't pay for them umtll they are sold. 12
at the end of two weels you're dismatiafied,
mod them dack and you bavern't invested one
cent””

They couldm’s hmt ace how I wms going
to create Lhe demand, but 20 long as it didn™
cost anyrhiog they were willing o give it o
trial

The minute u dealer pot io & stoek of “Tele-
Fmma” we mationed a boy oumide hir dobr
Tohe boy wmps dressed like a messsoger and
he handed every singis passerdy & fSucsimile
telegram which was printed with an tmita-
tlon typewritten message advising him to
buy and try the Telagram Oc clgur.

The idea war a Dovelty. It waa lnexpes.
#ive advartising. I's {netant appeal 2 the
work Indtvidual saies from these different
clgar stores wWete 80 large that they pald
our " advertising expense ~ and a prof: as
well. In fact some stores found themwelves
with only one § cent seller and that wus
“ Telegram.™

* »
Novel Window

Every penny went back into the hm.n-.
Next step. remembaring bow the window ax-
hibit kad created business for my reatl
store, 1 sémrted window exhibita oo = Tile-
gram’ A plain pine tabls in the window
fitted with & telegreph Instrumentacd s an
apparently receliving mesmmpes. comprised
1oe outfll. As theielegmaph Instrument tioked
he would write Sows the memmge and bold
it apainet the window flor paasershy (0 resd-
All the messnges told the readsr 15 buy &
“Telegram.” Wa tlockaded the streats wilh
this wandow, and what's more we sold the
clgars

The Dext |mep Was to organiss a company.
Ve had the trafa on 5 cent cigure In my
home city in the pakm of our bhands on tha

“Telegmam ™" brand So we braochid oot—
became pational AndS-ssall yoo know tbe
resrt

" M'w busindes Mes bistory.” sald tha Av-
erage Man, biicg off the end of a Telagram
cigar and waldog asay. * There's Do rula
for that case. Mess—that's mll™

Business Asset.
By G. W. STEARNS.

courtecus to those with whom you come

in contaoct
“ Courtesy in business puys bigger a3vi-
dends thasn any other single quallication.™
declmred the head of one of the gremtes! cor~
porations in Chicago. * Courteour Semtment
wine friends and patrons !n every llne of
trada, and such custoowrs become walking
advertisemants of the store or Imetitution
where that sort of policy prevalls. No busi-
pass car suocesd unlem It makes friends of

its patrogs. Friends make bustoess, &nd «

courtesy makes friends
“IL s easy 10 be courtsons to e friend, but
the couirtesy that coumts for most i» that
which is accorded-strangern.  Littles acte that
stwow consideration for persons with whom
ene 5 dally thrown Iin contact are mosl Im-
portiant, bLecnuse the ope who makes It a
habit to be rouriecus at all thmew is the
most succesafol employd or employer, as the
cass may be Perbaps more dscourtesy s
shown In answering telephone calls than in
any other way.
mmmwmmnn
call gruffiy does Dot intend to be Slscour-
teous, but the offect i just the mms on the
ooo at the other end of the line. A cheery
“ hello ** is something svery exoplayer shoaid
insist on from each ermployd who answers a
telephone all and t should not be pecessary
to call atsention to It mare than aoce.
= Courtesy abopld be practiced et home, in
the office, in tha store—in fact, it abould be
practiced ail the time You cannot be remBy
eourteous) In coe place and ot I another
It !s pever consi@ered servillty to go out of
your way to do a favor for some one cise.
14itie acts of kindoess are the ones fhat par
the higpest Avidends They may not be in
the shape of lmmadiate cash, but they wil
come lo lasting credit to you an® your em-
ployer.
“Iit s Just an essmctia! for ac emplorer to
be courteous to those who work for him e it
Is for his employés W treal costomers with
consideration Courtesy on the part of the
boes eogenders yuity ameng workers, and
that gqualification is sbeciutely Decessery to
busitess success, Courtesy !9 Dot a0 moch
what is smid but how it Is said A coortenes
person can deny & reguest it soch & WAy as Lo
leave a better tasts than somes other persos
who grants L
“ Courtesy i» in reality sn sppllcation to
svery day Hfs of the golden ruls, ant® Lar!
Chesterfield gmwe an excellent example of =
when be sald, ' Whalever pDloasse you most
n pthers will Infaliftly pleass otbers in
you™
“You will Bnd ft I fovariadly he case
that the men & the bead of big dusiness oo
torprises gre cofformly courtsoos  This i
DOt as many people suppose. sfmply & veneer
covering, but (s a troe Indication of their
real depositioha. Troe courtesy ot be
peouine and oo other Eind o worth coneider-
fng. It is s habif thmi moosy be acguired by
constant coltivation, amd it will be beneScial
in any Ioe of hastoess ™

Target Plstol That Won’t Hit the Mark

QAR DOTTTE

the mark once In a while The

drawing shows how to make a pistol,

which Is none the lexs Interssting
because the youthful markeman never knows
just where the missile ls golng to strike

Instead of bullets, small squares of parte-
board. asshown at D, are used in this weapun
Wherd these sirike after belng shat from the
gun dependas entirely vpon thelr shape and
size, 8o that in using the pistel there b a
great deal of,fun in watching the evolutioas
of these whirling bits of pasteboard In the
alr. Indeed it ofien happens that these * hul-
jote,” Instead of hitting the mark, will come
back agaln to the marksman and land at his
Teet.

The missile belng so light there is practl
cally no danger in its use either Indoors
or cut, apd a piste] of this kind b= easy to
make. Get a few pleces of wood and a sharp
knife m o to 'wh

Can Be m A.uy Size.

The body part of the gun !s shown In the
drawing and can be enlarged to aay size you
desire. Murk the outiine carefully on a plece
of one-half Inch wood which has been planed
down, and either saw it out or cut it with
your knife. An open part Is cut in the lttle
aide blocks (C), as shown by dotted lines in
the lower sketch. Below this & slit I» cut

HEN one practices with a plstol at
w a large: he peneraily expects to BiL

By JACK KNEIFF.

through which the trigwer stick (T) will pro-
truds up into this cpening and plvotad on
the nafl (F). From here & small swing (39
runs back sround thes rcall (N) and =p_to
fasten to the trigger stick (T), held up by a
amzlispricgsaown under it st (W It (5 eanily
seen by this arrangement that when the
trigger (T s pulled, thus pulling the string
(3, the trigger stick () I» pulled down
against the spring.

A rubber band (R) furnishes the Impulss
for this gun sad s hooked around the top
of the stick (1) when pulled out to itz set
poaition. When the trigger s pulled, how-
ever, this stick drops down so that the rob-
ber band slips off the top and snaps forward.
A short distance to the front is the muiswils
or paper bullet (D), which §s stuck into a
siit at the top of the barrel, but nol too
tightly.

* *
Rubber Shoots Missile.

The rubber, knocking it out fromf this slit,
drives It forward with gremt speed. the whirl-
iog making it do the varfous contortions and
evolrtions [t the alr. It s thus ensy 20 see
bow the pistel works,

After the barre! pari I» cut out and the
hole bored whare the trigger stick (t) Ats, an-
otber holes shown at (h) i» bored horlsontally
for the string (5) o run throogh The nail

(N} Is Ortven through jost whers these two
holes cross sach other, so the string (8 can
rug arcund It and up 1hcougs the Bole (k
lo the trigger stick as (o the sepmrate
skbtches. Thase sketches show the trigzer
sticks Ip detall and can be eamily Miowed
without further dascrfglon, emeep:

hole In

tick shoulds be falrly loose In the

which it fits. In the blurrel a notch (E) Is
cut at the top to give room for the knot (K)
when the trigger stick i» pulisd down. The

trigger mounting is also shown 10 & sepaTuls
shoeich

Wher this much Is finished the side Nocks
(O are pug te place andtacked on 1o represent
the oylinder of & revalver, this covering up
all the lomide meckanism of the trigeer worls
1ag.

* @
* Bullets ™ Made of Cardboard.

The rubber band runs through the haie (O)
a2 shown, where It Is fastened with 3 wooden
wedge. The alot int0 whioh the paper squares
fit 13 merely a Iittle slit made with the point
of the kne. A corner of the Hitle paper
equares v stuck In this sot. These sgumres
are of falrly etlf cardbourd about one-balf
inch sguare.

If desired you can add aleo grip pleces aa
at (H), after which the whole apparatos may
be painted to sult your taste, The trigger
guard (G) l» merely & strip of <o tacked In
position as shown.

Courtesy as a
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